1.1 Why One Financial Plan
Cannot Fit Every Individual

PERCENTAGE OF LOSS
YOU CAN TOLERATE




INTRODUCTION

Most people believe money will feel “sorted” once they
cross a milestone: a 35 crore net worth, a bigger house, a
promotion, or a long-planned exit. These milestones give
direction but rarely deliver the calm they promise; anxiety
simply shifts to the next market cycle, EMI, or life change.

The missing piece is that milestones describe a stage, not
a state of mind. Financial Well-Being is different: it is an on-
going psychological state where obligations feel manageable,
shocks feel absorbable, and choices feel intentional, even
as careers and markets change. It sits at the intersection of
numbers and emotions, and it is shaped less by how much
people know and more by how they naturally behave when

they face uncertainty, volatility, and trade-offs.

Traditional advice frameworks start by asking “What are
your goals?” and then slotting clients into product combina-
tions based on age and a generic notion of “aggressive”, “bal-
anced” or “conservative”. Over time, experience has shown
that this approach hits a hard limit: the same portfolio that
one client lives with comfortably can keep another awake at
night, even when their incomes, assets, and goals look simi-
lar on paper.

Financial Well-Being cannot be manufactured only with
products. It depends on how closely a financial plan respects
the person behind the portfolio.
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WHY FINANCIAL BEHAVIOUR IS THE MISSING LAYER

Most people in India are already financially included.
They run SIPs, own credit cards, hold insurance policies,

and track markets on their phones. Many speak the language

of “financial independence” or “freedom”, and a growing
minority has built meaningful wealth on paper.

How Key Financial Concepts Differ

Yet, when markets whipsaw or life throws a shock, behav-
iours begin to diverge sharply:
= Some investors quietly increase SIPs in falling markets.
= Others stop contributions or redeem at the first sign of
pain.
= Some revisit their protection, buffers, and asset mix.
= Others react transaction by transaction, without updating
the overall plan.

ATTRIBUTE FINANCIAL WELL-BEING FINANCIAL INDEPENDENCE
A state where you have sufficient ‘When you can cover your living
Definition financial security and freedom to make expenses through passive income,
choices that allow you to enjoy life without relying on active work
Category State of mind Stage
Emergency fund
Adequte insurance .
. Substancial investments
Key requirements Debt management L.
> Passive income stream(s)
Regular savings
Diverse asset allocation
Balancing short-term enjoyment
with long-term securit; Maintaining investment discipline
Key challenges & Y 5 ¥

Adapting to life changes and
financial shocks

Adjusting to market volatility

Relevant professionals

Qualified financial advisors like:
Certified Financial Planner (CFP)
Chartered Wealth Manager (CWM)
Chartered Financial Analyst (CFA)
Chartered Accountant (CA)

NISM X-A/X-B professional

Qualified financial advisors
specialising in retirement planning
Investment advisors

Tax professionals

Key metrics

Financial Behaviour Score

Net worth

Passive income vs expenses ratio
Financial independence ratio (assets/
annual expenses)

Safe Withdrawal Rate




Advice that ignores these differences can look neat in a
model but fragile in real life. A plan that demands frequent
tactical moves from someone who hates changing course will
break down in execution; equally, a plan that locks a natu-
rally opportunistic investor into rigid, long-dated structures
may lead to premature exits or parallel, off-plan bets.

FINANCIAL FREEDOM

Your ability to live your desired lifestyle
without financial constraints

Stage

Significant wealth
Multiple income sources
High-value assets

Managing lifestyle inflation
Preserving wealth across generations
Finding purpose beyond wealth
accumulation

Private wealth managers
Estate planners

Financial Freedom Number
Discretionary spending capacity
Time and location freedom

Tt influences:

Alarge part of how people respond to money is innate.

= How comfortable they are with ambiguity.

= How quickly they act on new information.

= How long they can sit with regret or drawdowns without
changing course.

Experiences refine these traits but rarely overwrite them
completely. This is where a structured view of behaviour be-

comes not a soft add-on but the foundation on which

advice rests.

FINANCIAL INCLUSION

A state where you gain access to and
begin using formal financial services

Stage

Basic banking services
Access to credit
Insurance products
Payment systems

Building trust in formal financial
systems
Improving financial literacy

Authorised agents/centres for govt.
schemes like PM Jan Dhan Yojana,
PM Awas Yojana and PM Ayushman
Bharat Yojana

NGOs

Microfinance institutions
Government agencies

Number and types of financial
services accessed (e.g. bank
account, credit, insurance)
Frequency of usage of formal
financial services

FINANCIAL EDUCATION

Your process of acquiring
knowledge and skills to make
informed financial decisions

Process

Financial literacy programs
Access to financial information
Practical money management skills

Bridging knowledge-action gap
Keeping up with evolving financial
environment

Overcoming behavioural biases

Financial educators
Finfluencers
Personal finance coaches

Financial literacy scores
Improvement in financial
behaviour

Source: 1 Finance Magazine
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7,323

Individuals were
studied at a precise
moment: when they
first sought financial
guidance and before
any optimisation or
restructuring of their
portfolios.

WHAT MONEYSIGN® BRINGS INTO FOCUS

MoneySign® is a patented financial per-
sonality assessment that captures underly-
ing patterns in how people relate to money.
It does not replace financial planning; it
explains why the same plan thrives with one
person and stalls with another.

Over 72,570 individuals have complet-
ed their MoneySign® assessment. From
this universe, 7,323 individuals were stud-
ied at a precise moment: when they first
sought financial guidance and before any

The objective of the 2025
MoneySign® study is not to rank personali-
ties. No MoneySign® is superior or infe-
rior. Each has characteristic strengths—
discipline, speed, curiosity, alignment to
values, adaptability—and each has blind
spots.

Financial Well-Being improves when in-
dividuals understand and work with these
patterns rather than fight them, and when
advisors design strategies that respect
the way a client naturally moves through
uncertainty.

optimisation or restructuring of their port-
folios. This “before-advice” snapshot reveals
how different financial personalities actu-
ally behave when left to their own devices—
what they buy, what they avoid, how they
borrow, and how they protect themselves.

At a high level, the data reveals that:

= Some MoneySign® convert income into
net worth extremely efficiently, but then
park too much capital in comfort assets.

= Others embrace market-linked growth
and unconventional opportunities but un-
derestimate how quickly leverage and com-
plexity can get ahead of discipline.

= Some build strong protection and buff-
ers, but underuse productive assets.

= Others optimise products but delay
course corrections because conviction feels
safer than change.

The following sections walk through
eight distinct MoneySign®, not as theoreti-
cal types, but as patterns supported by real
portfolios.
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Distribution of MoneySign® Personalities in the Study Sample

Note: This visual representation is based on 72,570 users who have completed their MoneySign® assessment
Source: 1 Finance Magazine

2%
Stealthy Shark

9%
Virtuous Elephant

10%
Opportunistic Lion
y
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The Vigilant Turtle
Strengths They are calm, composed, and deliberate.
._‘ When it comes to money, their first instinct

Gonsistency is to protect what they have before thinking
Longevity about what more can be built. This instinct

Shraterictendenties serves them well in crises but can limit up-
side when conditions are favourable.

Weaknesses ®

Low risk appetite
Cautiousness
Lack of trust

HOW VIGILANT TURTLES ACTUALLY RUN THEIR MONEY

a. They rarely disturb settled decisions tends to remain in place long after better options appear,
Vigilant Turtles hold the highest share of Regular mu- because disturbing the status quo feels riskier than incre-
tual funds (by value) at around 45%—the highest across all mental underperformance.

MoneySign®. Once a fund or product feels “good enough”, it

What % of MF Portfolio Is In Regular Funds
60%

45%

43%

40%

20%

0%

Enlightened Far-sighted ~ Opportunistic ~ Persistent Stealthy Tactical Vigilant Virtuous
Whale Eagle Lion Horse Shark Tiger Turtle Elephant
MoneySign®

Source: 1 Finance Magazine
Allocation Across Asset Classes

Alternative
Investments
0.3%

b. They prefer familiar, plain-vanilla assets

Allocation to alternative investments is negligible at
roughly 0.3%, signalling a strong preference for assets they
fully understand. Newer or more complex products rarely
make it into the portfolio, not necessarily due to lack of ca- Debt

pacity, but because unfamiliarity itself feels like a risk. 8% Real Estate

63%

Equity
14%

Source: 1 Finance Magazine
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c. They sequence growth after stability Total Outstanding Liability A t Split

Debt allocation averages about 19%, with equity exposure
around 14%. This is less about fear and more about sequenc-
ing: buffers and obligations are addressed first, and only
then does growth exposure rise, often later than an external
observer would recommend.

Other Loan
1%

Credit Card Loan
0.7%

Consumer Loan

Personal Loan

Home Loan 9%

73%
d. They borrow mainly for long-term anchors

Around 80% of liabilities sit in home and auto loans, with
home loans alone at roughly 73%, and very low exposure to
unsecured or consumption-driven debt. Credit cards are
used conservatively, particularly premium variants. Source: 1 Finance Magazine

Note: Allocation may not be equal to 100% due to rounding off.

Auto Loan
7%

% With Premium and Lifetime-Free Cards

30%

9 21% 5
o 20% 20% 1%

8% 11% 10% 10%
9%
10% 7% 6% ] 7% 7% 7%

Enlightened Far-sighted ~ Opportunistic  Persistent Stealthy Tactical Vigilant Virtuous
Whale Eagle Lion Horse Shark Tiger Turtle Elephant
MoneySign®
B Premium Cards% [ Lifetimefree Cards% [ Premium Cards% Lifetimefree Cards%
(Vigilant Turtle) (Vigilant Turtle)

Source: 1 Finance Magazine
Note - Premium cards are classified as those with annual fees above 5,000.

WHAT FINANCIAL WELL-BEING LOOKS LIKE FOR THE VIGILANT TURTLE

| E
al 3
[ 1 v

Taking small actions regularly Improving structure within Transferring risk instead of

They follow through once a decision is familiar assets over-buffering for it

made, but often delay starting. Making Growth does not require unfamiliar Adequate health and life insurance re-
one small improvement at a time helps products. Using traditional assets more ~ duce the need to rely on excess cash as
prevent over-analysis from becoming efficiently, such as well-chosen Equity/ protection, allowing long-term invest-
inaction. Debt MFs or Gold ETFs, can improve ments to work more effectively.

outcomes without compromising peace
of mind.



The Stealthy Shark

Strengths

Curiosity
Swift action
Intelligence

Weaknesses

Excessive
agressiveness
Secrecy
Greed

Stealthy Sharks are curious, sharp, and
independent thinkers. They act early,
often before ideas become consensus, and
prefer their own analysis over borrowed
conviction. This allows them to capture
opportunities quickly but also raises the
risk that confidence and complexity run
ahead of discipline.

HOW STEALTHY SHARKS ACTUALLY RUN THEIR MONEY

a. They embrace market-linked growth and beyond

Nearly 96% of Stealthy Sharks have equity exposure, the
highest across all MoneySign®, confirming a high comfort
with volatility and long-term growth themes. Around 39%
invest in alternative assets such as crypto and P2P lending—
the highest proportion in the study—driven by curiosity and
a search for differentiated returns.

b. They willingly use unconventional leverage

Non-traditional loans—borrowing from family or pledg-
ing FDs and mutual funds—make up about 27% of liabilities,
again the highest share. Used well, this can accelerate pro-
gress; used poorly, it can magnify the impact of a single mis-
judged bet on the entire household balance sheet.

% of Stealthy Shark Invested in Different Asset Classes

Alternative
Investments

Gold

Debt

Equity

Real
Estate

T T T d
0% 20% 40% 60% 80% 100%

Source: 1 Finance Magazine

Total Outstanding Liability Amount Split

Credit Card Loan
0.1%

Consumer Loan
0.1%

Other Loan
27%
Home Loan
59%
Personal Loan
8%
Auto Loan

6%

Source: 1 Finance Magazine
Note: Allocation may not be equal to 100% due to rounding off.
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c. They value control but under-invest in self-correction
Stealthy Sharks hold the lowest share of Regular mu-
tual funds at 29%, preferring direct mutual fund routes

for cost and control. However, they also display the lowest

proportion of high-quality mutual fund holdings at roughly
49%, suggesting that confidence in picking funds does not
always translate into quality selection or ongoing pruning.

60% 57%

Enlightened  Far-sighted Opportunistic Persistent
Whale Eagle i

. % Of Regular Funds in MF Portfolio
[ % Of Regular Funds in MF Portfolio (Stealthy Shark)

Assessment of MF Portfolio (By Value)

Stealthy

MoneySign®

Tactical
Lion Horse Shark Tiger

55% 57%

Vigilant Virtuous
Turtle Elephant

[0 %Of High Quality MF
% Of High Quality MF (Stealthy Shark)

Source: 1 Finance Magazine

Note - Mutual fund quality is evaluated using the I Finance Scoring and Ranking framework.

d. They show a smart approach to protection
Stealthy Sharks have the highest adoption of health and
life insurance while keeping exposure to traditional bun-

dled policies at about 28%, below the 37% average across

MoneySign®. This indicates they are not easily swayed by
opaque products and prefer transparent protection struc-
tures that do more for what they pay.

WHAT FINANCIAL WELL-BEING LOOKS LIKE FOR THE STEALTHY SHARK

5 l_.

Slowing down decisions,

not curiosity

Strong ideas are a strength, but paus-
ing before acting helps ensure that
conviction does not turn into avoida-
ble risk.

2w

[

o
Reducing reliance on risky
liabilities over time

Leveraging aggressively may work in
phases, but long-term stability im-
proves when portfolios are less de-

pendent on non-traditional borrowing.

e
= 1]

r
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Building a habit of reviewing

and correcting past decisions
Confidence should not prevent course
correction. Periodic reviews help iden-
tify when a good idea on paper is no
longer working in reality.




The Virtuous Elephant

Strengths They view money as an extension of values.
‘Wealth that does not feel aligned with

Discipline - .

. A 0 . purpose or responsibility feels incomplete,

P:ngt; e:n planning even if the numbers look objectively strong.
getica ity They are thoughtful and patient, preferring

progress that feels right over progress that

merely feels fast.

Weaknesses -

Self-satisfaction
Preference for popular
investment products
Tendency to stick with
poor decisions

HOW VIRTUOUS ELEPHANTS ACTUALLY RUN THEIR MONEY

a. They convert income into wealth with discipline crore, while investing roughly 20% of income. This points to
Virtuous Elephants display one of the strongest in- consistent saving, long-term planning, and a low tendency
come-to-net-worth ratios, at almost 5x: with average in- to let rising lifestyle fully absorb rising income.

comes near 336 lakh and average net worth around %1.8

2250 Financials (Average Values)
7200
32043 =T
« 3179,
= 150
S
< 00
50 56 2208 251 2995
20 | p—
Average
income Assets Liabilities Networth
Virtuous Elephant . Average of all MoneySign®
Source: 1 Finance Magazine
b. They trust familiar protection— What % of Virtuous Elephant Have Insurance

even when it is suboptimal

About 74% hold term life insurance, yet 41% own tradi-
tional life policies also, the highest share across MoneySign®.
These traditional life policies often persist because they feel
morally reassuring and familiar, not because they are effi-

cient. Once chosen, they are rarely questioned.
Term Plan
(Life Insurance)
4%

Traditional Life
Insurance
41%

Source: 1 Finance Magazine
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c. They often stop short of full adequacy
Despite strong adoption of term cover, 39% remain un-

suggesting that having “some” protection creates a psycho-

der-insured relative to their financial responsibilities,

d. They carry large cash buffers

Virtuous Elephants hold the largest emergency reserves,
averaging about 11 months of expenses. While this offers

logical closure that slows reassessment.

psychological comfort and resilience, it also indicates that

capital remains parked long after basic safety is achieved,
dragging on long-term portfolio efficiency.

Average Emergency Fund (in Months)

Enlightened
Whale

Far-Sighted
Eagle

Average Emergency Fund (in Months) by MoneySign®

Opportunistic
Lion Horse

Persistent Stealthy

Shark

MoneySign®

Tactical
Tiger

n

Virtuous
Elephant

Vigilant
Turtle

Source: 1 Finance Magazine

WHAT FINANCIAL WELL-BEING LOOKS LIKE FOR THE VIRTUOUS ELEPHANT

v

Revisiting decisions without
questioning values

Improving an old decision does not
mean abandoning principles. Review-
ing legacy choices, especially around
insurance and idle cash, allows values
to stay intact while outcomes improve.

j
— 4
(]
Distinguishing comfort
from effectiveness
‘What feels safe or familiar is not always
‘what works best. Periodically challeng-

ing the status quo helps prevent disci-
pline from turning into stagnation.

Moving in the right direction,

not the perfect one

‘Waiting for flawless options often de-
lays progress. Clear filters help Vir-
tuous Elephants act with confidence,
knowing that direction matters more
than perfection.



The Far-sighted Eagle

Strengths &

Sharp focus
Broad vision
Bold decision

- making
Weaknesses
Overconfidence
Hyperactivity

Tendency to stick
with poor decisions

to monitor.

HOW FAR-SIGHTED EAGLES ACTUALLY RUN THEIR MONEY

a. They stay deeply invested in growth assets

About 90% of Far-Sighted Eagles invest in equity mutu-

Far-Sighted Eagles think in decades, stay-
ing calm through short-term noise while
keeping focus on where things are heading.
This long view gives them conviction and
staying power, but it can also cause small,
present-day details to slip through—espe-
cially when the portfolio becomes too broad

confidence in long-term equity growth and the ability to ig-

nore near-term volatility.

al funds and 82% invest directly in stocks, indicating strong

100%
90%
90%

82%

70%

60%

50%

40%

30%

20%

10%

% of Far-Sighted Eagle Invested in Different Assets

17%

Far-Sighted Eagle

Avg of MoneySign® (Excluding Far-Sighted Eagle)

14%
10%
0% T T T T T T T T T T
Real Estate  Equity Equity Fixed Debt NPS PPF Gold Crypto  International
(Residential) Mutual Stocks Deposits Mutual Funds
Funds Funds
Assets

Source: 1 Finance Magazine

b. They explore multiple avenues at once

Far-Sighted Eagles are among the top MoneySign® for ex-

Rather than specialising narrowly, they tend to explore mul-

posure to gold, alternative assets, and international funds. term opportunity mapping.

tiple avenues at the same time, driven by curiosity and long-
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c. They let diversification turn into sprawl
Far-Sighted Eagles hold an average of 13 mutual fund

schemes, with the maximum going up to 119—the highest

d. They focus on quality more than consolidation
About 57% of their mutual fund portfolio sits in

across MoneySign®—making overlap and monitoring com-
plexity a real concern.

high-quality funds, suggesting selection discipline; the chal-
lenge is not choosing poorly, but choosing too much.

100%

14% 14%

Mutual Fund Quality

Enlightened Far-Sighted
Whale Eagle
R

[l High (Far-Sighted Eagle)

Analysis of Mutual Fund Holdings

18% 16% 16%

12%

18% 13%

Opportunistic  Persistent Stealthy Tactical Vigilant Virtuous
Lion Horse Shark Tiger Turtle Elephant
MoneySign®
[ Medium Low

. Medium (Far-Sighted Eagle)

Low (Far-Sighted Eagle)

Source: 1 Finance Magazine

Note - Mutual fund quality is evaluated using the I Finance Scoring and Ranking framework.

e. They use credit cards confidently and effectively
Around 20% of Far-Sighted Eagles hold premium credit

cards (highest across all MoneySign®), rising to 31% among

those earning over 325 lakh, reflecting an instinct to opti-
mise benefits as capacity grows.

WHAT FINANCIAL WELL-BEING LOOKS LIKE FOR THE FAR-SIGHTED EAGLE

- o

Consolidating without losing
conviction

Far-Sighted Eagles do not need more
ideas. They benefit most from simpli-
fying what they already hold, reduc-
ing overlap and complexity so their
long-term bets are easier to track and
manage.

Building systems for the small but
important details

Renewals, nominees, insurance
checks, and periodic clean-ups are not
exciting, but they are essential. Cre-
ating fixed routines ensures that the
present does not quietly weaken an
otherwise strong future plan.

=

Pausing before adding the next
opportunity

Exploration is a strength, but not every
idea needs capital. Slowing the pace of
new additions allows existing decisions
to play out more effectively.



The Persistent Horse

Strengths Persistent Horses favour structure, repeti-
tion, and what has worked before; convic-

Discipline tion is built through consistency rather than
Patience experimentation. This steadiness supports
Confidence

long holding periods and reduces impulsive
errors, but it can also delay necessary up-
dates when life circumstances shift.

Weaknesses &———

Rigidity
Quick to trust
Indecisiveness

HOW PERSISTENT HORSE ACTUALLY RUN THEIR MONEY

a. They postpone foundations rather than reject them month). Among those who do take health cover, ~74% are
Emergency planning is a weak spot: 46% have no life in- adequately insured—highest across all MoneySign®—sug-

surance, 55% lack health insurance, and 61% are under-pre- gesting hesitation is often about starting, not about un-

pared on emergency funds (average buffer of just one der-insuring once they commit.

b. They prefer familiar, tangible stores of value Allocation Across Asset Classes

Persistent Horses show a clear tilt towards assets that feel
stable and proven. Gold averages around 4% of the portfo-

i i ion® i i Debt
lio, the highest across MoneySign®, filong51de meaningful Real Estate 7%
exposure to real estate and debt. This reflects a preference 65%
for continuity and comfort, especially with assets that have
“worked before”.
Equity
13%
c. They keep some distance from equity decisions Alternate

investments S| Gold

. ic ~129 i
Equity exposure is ~13%, but Persistent Horses show the 0.4% %

lowest participation in direct stocks (~51%), with equity

more often routed through mutual funds (~70%). Source: 1 Finance Magazine
Note: Allocation may not be equal to 100% due to rounding off.

% Invested in Equity Assets For Each MoneySign®
100%

s 0% 5% 89% 86%

60%

40%

20%

Enlightened  Far-sighted ~ Opportunistic  Persistent Stealthy Tactical Vigilant Virtuous
hale Eagle Lion Horse Shark Tiger Turtle Elephant
MoneySign®
W % of Clients with Equity Mutual Funds . % of Clients with Equity Stocks
I %of Clientswith Equity Mutual Funds (Persistent Horse) % of Clients with Equity Stocks (Persistent Horse)

Source: 1 Finance Magazine
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d. They let unreviewed routines spill into liabilities
Over time, the reluctance to reassess shows up in lia-
bilities. 39% of Persistent Horses fall into the “very high”
category for amount of bad liabilities, and 25% carry a very
high bad EMI-to-income burden. As a result, 18% of Persis-
tent Horses have a negative net worth. This pattern is often

consistent with what happens when emergency buffers are
thin. Without a ready cushion, financial shocks tend to be
absorbed through high-cost borrowing. Steady habits con-
tinue, but under stress, they start working against long-
term stability.

30%

20%

10%

0%

Enlightened Far-sighted
Whale Eagle

% With Negative Networth Across MoneySign®

23%

18%

Opportunistic ~ Persistent Stealthy
Lion Horse Shark
MoneySign®

Tactical

1%

Average % With
Negative Networth
Across MoneySign®

Vigilant Virtuous
Turtle Elephant

Source: 1 Finance Magazine

WHAT FINANCIAL WELL-BEING LOOKS LIKE FOR THE PERSISTENT HORSE

Strengthening the foundation be-
fore pushing forward

Adequate emergency funds and in-
surance reduce the need to rely on ex-
pensive borrowing during disruptions,
allowing persistence to work in your
favour rather than against you.

(]
L] H

Updating routines without aban-
doning them

Stability does not require rigidity. Pe-
riodically revisiting long-standing al-
locations helps ensure habits contin-
ue to serve present realities, not past
circumstances.

Treating reviews as maintenance,
not correction

Regular reviews are not a signal that
something is wrong. They are part
of keeping a long-term plan aligned
as life, income, and responsibilities
evolve.



The Tactical Tiger

Strengths @ Tactical Tigers move fast and prefer action
over waiting; delay feels costlier than deci-
ety sion risk. Their agility helps them respond
High risk appetite
Analytical skills

early and prevent small issues from linger-
ing, but constant action can create churn,
complexity, and fatigue.

Weaknesses & ——

Overconfidence
Quick judgement
Overcomplicate

HOW TACTICAL TIGER ACTUALLY RUN THEIR MONEY

a. They actively push for growth early the data reflects a mindset that prioritises growth early
Tactical Tigers show the highest equity allocation at 26% rather than building up slowly over time.

among all MoneySign®. With 93% holding a positive net

‘worth and an income-to-net-worth conversion close to 5x,

Financials (Average Values)
250
2203
200 180
£
£ a0 R142.7
- 21207
= 3100
250 336
<298 24 02
%0 N —
Average
income Assets Liabilities Networth
Tactical Tiger . Average of all MoneySign®
b. They have strong belief in their own judgement Allocation Across Asset Classes
90% of Tactical Tigers invest through equity mutual funds,
but what stands out is that 80% also invest directly in stocks. Alternative Gold
N ) ) Investments 3%
This overlap points to a preference for staying hands-on and 0.7%

acting on personal conviction, rather than relying on a single
route to market exposure.

Real Estate
52%

Equity
26%

Source: 1 Finance Magazine
Note: Allocation may not be equal to 100% due to rounding off.



DECEMBER 2025 ISSUE 09 | 1 FINANCE MAGAZINE

PERSONAL FINANCE IMPACT 20

c. They choose carefully but create complexity
58% of mutual fund holdings are in high-quality schemes,

with 12% in low-quality funds, suggesting care in selection;

d. They upgrade tools quickly as income rises
Credit card usage remains steady across income buck-
ets, but premium card adoption increases sharply with in-

come, reaching 61% among those earning over X1 crore. This

the risk comes from frequent decisions and overlapping ex-
posures that dilute compounding.

reflects a tendency to adopt tools that promise efficiency
and benefits quickly as capacity grows, which works well
‘when monitored, but can add friction if left unchecked.

100%

80%

60% 54%

40%

20%
20%

4%

0%

61%

Credit Card Adoption Across Income Buckets

58%

22%

60%

40%

68%
61%

5%
0%

0L to I10L

W %of Clients with Credit Card

310L to I25L 3251 to I50L

% of Premium Card

350L to X100L

% of Lifetime Free Card

More than I100L

Source: 1 Finance Magazine

WHAT FINANCIAL WELL-BEING LOOKS LIKE FOR THE TACTICAL TIGER

20

Preserving speed by introducing
pauses

Speed is an advantage, but not every
trigger requires action. Introducing
deliberate pauses before large deci-
sions helps separate signal from noise.

=i B
Reducing decision churn, not
exposure
Growth does not require constant
change. Simplifying holdings and al-
lowing investments time to compound
can improve outcomes without reduc-
ing risk appetite.

._h
-:-;

Protecting energy, not just capital
Over-analysis and constant optimisa-
tion consume attention. Clear rules
around when decisions can be made
help reduce fatigue and improve deci-
sion quality over time.



The Enlightened Whale

Strengths

Calmness
Problem-solving
abilities

Reason and logic

Weaknesses

Confusion
Complacency
Tendency to
overtrust

Enlightened Whales value calm and prefer
systems that work quietly without demand-
ing frequent attention. This brings stability,
but when engagement drops too low, over-
sight can turn into assumption—decisions
stay in place because they were once trust-
ed, not because they were revisited.

HOW ENLIGHTENED WHALE ACTUALLY RUN THEIR MONEY

a. They balance growth with predictability

Fixed income allocation is ~20%, close to equity exposure
at ~21%, while alternatives remain low (~0.7%), reflecting a
preference for predictability and low maintenance.

b. They assume protection is ‘handled’ until it isn’t
74% have either no insurance or lack adequate life in-
surance, 66% lack sufficient health cover, and 55% do not
maintain an adequate emergency fund—more a result of
over-trust in existing structures than disregard for risk.

Allocation Across Asset Classes

Alternative Gold
Investments 3%
0.7%

Debt
20%

Real Estate

55%

Equity
21%

Source: 1 Finance Magazine
Note: Allocation may not be equal to 100% due to rounding off.

No insurance or

lack adequate life

insurance

74% Do not maintain
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emergency funds
55%

Source: 1 Finance Magazine
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c. They use loans to absorb shocks

‘While 29% hold home loans, exposure to personal loans
(25%), credit card loans (6%) and other unsecured debt (19%)
is on the higher end. When emergency funds are insufficient
and engagement is low, borrowing becomes the fastest way

to preserve stability.

% of Enlightened Whale Holding

loans

Credit card .
loans . 6%

Unsercured
debt

Different Loans

0%

20% 40% 60% 80% 100%

Source: 1 Finance Magazine

WHAT FINANCIAL WELL-BEING LOOKS LIKE FOR THE ENLIGHTENED WHALE

r-:m

v

Stay lightly involved

Financial Well-Being does not require
micromanagement. A single, regular-
ly updated overview of what exists and
why keeps clarity intact.

+

Strengthen foundations, not
complexity

Insurance and emergency buffers are
not layers. They are the base that al-
lows simplicity elsewhere to remain
stable under pressure.

i

Let growth happen quietly
Gradually shifting excess fixed income
toward measured growth assets im-
proves outcomes without disturbing
the calm the Enlightened Whale values.



The Opportunistic Lion

Strengths O — ]

High risk tolerance
Decisiveness
Self-motivation

Weaknesses -
Procrastination
Rigidity

Carelessness

Opportunistic Lions are selective and con-
serve attention, waiting for moments where
timing and conviction can create outsized
outcomes. This supports decisive, high-im-
Ppact moves, but routine basics often get
postponed, creating weak spots beneath
otherwise confident decisions.

WHAT THE DATA SHOWS ABOUT OPPORTUNISTIC LION BEHAVIOUR

a. They keep foundations on the back burner
Across protection and liquidity, Opportunistic Lions show
the weakest preparation. A large majority lack adequate life

b. They concentrate heavily where conviction is high

Asset allocation reflects a clear preference for high-impact
bets. Nearly 70% of assets are concentrated in real estate, the
highest among all MoneySign®. The pattern here is strong
conviction and comfort with large, tangible positions rather
than diversified incremental exposure.

c. They manufacture liquidity through borrowing

Personal loans and other unsecured borrowings form a
meaningful share of liabilities, indicating that liquidity is
often accessed reactively rather than pre-built. This pattern
is distinct among Opportunistic Lions. Borrowing is not
primarily used to optimise cost, but to preserve optionali-
ty. Over time, high-cost credit begins to erode returns and
tightens cash flows, making it harder to stabilise other parts
of the financial plan.

and health insurance, and 67% do not maintain sufficient
emergency reserves. This pattern suggests that foundational
decisions are consistently deferred in favour of flexibility.

Allocation Across Asset Classes

Alternative Gold
Investments 3%
0.3% Debt
15%
Real Estate Equity
70% 12%

Source: 1 Finance Magazine

% of Opportunistic Lion Holding Different Loans
Home loan 28%
Auto loan 21%
Personal
loan e
Credit card 10%
loan °
Other 19%
loans
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Source: 1 Finance Magazine
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d. They prefer bold, early exits from work life
Opportunistic Lions stand out in how they think about
time and work. 9% express a preference to retire before the

age of 40, nearly double the overall average of ~5% across

MoneySign®. This points to a preference for decisive
outcomes over gradual transitions, reinforcing their
inclination towards bold, high-impact decisions.

100%

80%

60%

40%

20%

0%

Retirement Preferences Across MoneySign®

Enlightened Far-sighted  Opportunistic  Persistent Stealthy Tactical Vigilant Virtuous
Whale Eagle Lion Horse Shark Tiger Turtle Elephant
MoneySign®
. Before 40 Years . Between 40 to 50 Years After 50 Years
. Before 40 Years . Between 40 to 50 Years After 50 Years
(Opportunistic Lion) (Opportunistic Lion) (Opportunistic Lion)
Source: 1 Finance Magazine
WHAT FINANCIAL WELL-BEING LOOKS LIKE FOR THE OPPORTUNISTIC LION
Building stability Smarter borrowing keeps Conviction with
without losing edge options open calculated exposure

Opportunistic Lions wait for high-con-
viction moments—adequate insurance
and 6-month reserves create the stabil-
ity that makes waiting more effective,
not less flexible.

Instead of high-cost personal loans,
asset-backed loans (against Real Estate,
FDs, etc.) provides low cost liquidity
exactly when they spot opportunities—
without selling core positions.

Opportunistic Lions can hold higher
debt allocation while maintaining tac-
tical allocation—deploying to high-con-
viction opportunities precisely when
their selective instincts signal outsized
potential.



Closing Note

Financial Well-Being does not come from copying

the “right” portfolio, reaching a specific number, or
adopting someone else’s version of success. It comes from
understanding how you naturally think about money, risk,
time, and security, and then building around that reality
rather than fighting it.

MoneySign® does not label behaviour as good or bad.
It simply makes patterns visible. Once those patterns
are seen, decisions become clearer, trade-offs become
conscious, and progress becomes sustainable.

In the end, Financial Well-Being is not about becoming
someone else financially. It is about becoming more
yourself, with fewer blind spots and better support, as
different phases of life unfold.







